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Abstract. Problem-solving method of teaching is one of the main stages of professional-oriented teaching for-
eign languages the students of non-linguistic specialties. The principle of problem-solving situation forms a
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B HacTOosAmMX YCIOBUSIX pa3BUTHs CO-
BPEMEHHON LMBWIM3ALMA aKTyaJIbHOW CTa-
HOBHUTCS MJ€sl CTAHOBJECHMS CIELUAINCTa
HOBOT'O THIIA, IOCKOJIbKY COLIMAJIbHBIE YCIIO-
BUSL Y)KECTOYAIOT TpeOOBaHUS K KauecTBam
npodeccruonana. Bee 6osee pacrer cripoc Ha
JUIJIOMUPOBAHHBIX CHEIMAINCTOB B  pas-
JHYHBIX 00J1aCTSX, KOTOPBIE CIIOCOOHBI CaMH,
0e3 MoMoIlM MepeBOJUnKa, ObICTPO U OTBET-
CTBEHHO TOJXOJUTH K PEIICHHIO Tpodecc-
OHAJIBHBIX MPOOIEM.

CoBpemeHHass cucrtemMa 0oOpa3oBaHU
HEOTCTYIHO TpeOyeT M3MEHEHHUS HE TOJBKO
COJIepKaHUsl MPOTPaMM IO PA3HBIM HCIIHU-
IUIMHAM, HO U COOCTBEHHO KOHIIETIIIUH, YTO
MIPOSIBIISIETCS] B HOBOH HOMEHKJIATYpE CIEIIH-
aslbHOCTEH M mpoduieil moAroTOBKH, HOBBIX

BUAaX 00pazoBaTEIbHBIX YCIYT, pealn3alun
HOBATOPCKHUX IOJXO0JI0B B 00pa3oBaTeIbHOM
npakTtuke. B 3Toll cBs3u ocoboe BHUMaHUE
ciexyer  oOpaTUTh  HAa  JIMUHOCTHO—
OpPUEHTUPOBAHHYIO CHCTEMY OOY4YEeHHs HHO-
CTPaHHBIM $I3bIKaM, KOTOpasi TPAKTYETCs CO-
BPEMEHHBIMU JIMHTBOJMJIAKTAMH KaK «CH-
CTeMa, KOTopas CIIOCOOHA cO3JaTh YCIIOBUS,
HEOOXOMMbIE JJISl pealu3aluu 00ydarolu-
MUCSI CBOMX JIMYHOCTHBIX LeJIel, MOTpeOHO-
CTe, CocOOHOCTEH M BO3MOXKHOCTEH uepes
M3Yy4Y€HHE UHOCTPAHHBIX A3BIKOBY» [5, c. 149].
B »10i1 cucteme 0coOEHHO MOAYEPKHUBAETCS
0oJbIIOe 3HAYEHHE Pa3BUTHS KOMMYHHKa-
TUBHBIX CIIOCOOHOCTEH CTYAEHTOB U YY€T UX
CTPEMJICHHS] TOYHO U K MECTY HCIOJIb30BaTh
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M3y4aeMblii WHOCTPAHHBIA S3BIK C LEJIbIO
3P PEKTUBHOTO MEKKYIBTYPHOTO OOILICHUS.

OIHUM W3 BaXXHEUIINX IMOJOKEHUN JINY-
HOCTHO-OPHEHTUPOBAHHOTO OOYYEHUs HWHO-
CTpaHHOMY A3BIKY, KakK OTMEYaloT
. A. Aranosa, E. B. bysnosa, H. B. Jlerku-
Ha, H. B. llamuna, sBisieTcs CBsI3b MaTepra-
Jla U3y4YeHUsl C TMOTECHIMATBHBIMU TTOTPEOHO-
CTSIMHU B WHOSI3BIYHOM oOmmienuu [1, 3, 4, 6,
8]. CTyneHTbl JOHKHBI 3HATh, KaK UMEHHO
BBIPA3UTh TO, YTO OHU HMEIOT B BUAY B Ka-
KO-1100 KOMMYHUKATHBHOIN CHUTYaIluH, KaK
B JICUCTBUTEIBHOCTH OCYUIECTBUTH HWHO-
S3BIYHOE  OOIICHHWE, MAaKCHUMAIIbHO MPHUOIH-
3UB €ro K ecrecTBeHHOMY. Kak ormeuaer
H. JI. buMm, «akKneHTHl MajaloT Ha ACITCNb-
HOCTHYIO KOMIIOHEHTY, Ha pPa3BUTHE OIIbITA
TBOPYECKON JCATEIHLHOCTH M IIEHHOCTHBIC
opueHtanmm» [2, c¢. 12]. Ocoboe BHUMaHHE
oOpamraercss Ha JOCTIDKEHHE (DYHKIIMOHAIIb-
HOM TPaMOTHOCTH BO BJIAQJICHUU HHOCTpaH-
HBIM SI3IKOM, YTO JICHCTBUTEIIBHO 0Oecredu-
BaeT BO3MOXXHOCTh pEalbHOM KOMMYHHUKa-
[IMY HA UHOCTPAHHOM SI3BIKE.

OpHUM U3 OCHOBHBIX ATAIOB Mpodeccuo-
HAJIBHO-OPUEHTUPOBAHHOTO OOYYEHHSI HHO-
CTpPAaHHOMY SI3BIKY SIBJISIETCS, IO HAlleMy
MHEHHIO, MTPOOIIEMHBIA MeTO 00y4deHus, KO-
TOpBIN MOOYXX/Iae€T CTYIEHTOB K pa3MbIIILIe-
HUIO, CAMOCTOSATEIbHBIM YMO3aKIIFOUEHUSIM U
BbIBOJIaM. [lenb OCBOEHUSI HMHOCTPaHHOIO
A3bIKa MyTEM MPOOJIEMHOIO 00Y4YEHHs COCTO-
UT B CJIEIYIOIIEM: TIOBBICUTh YPOBEHb YCBOE-
HUSI Marepuaja IMyTeM HCIIONb30BaHUS CH-
CTEMbl aKTUBHBIX YMCTBEHHBIX JCUCTBUN IS
pelIeHrsT KOMMYHUKATUBHBIX 3a7ad. JlaHHas
AKTUBHOCTh 3aKJIIOYAEeTCS B TOM, 4YTO OOyuae-
MBIii, CPaBHUBAS, aHATM3UPYsI, 000011as1, CHH-
TE3Upysi, KOHKPETU3UPYS WHOS3BIYHBIN MaTe-
pHUall, CaMOCTOSITEIbHO MOJIY4aeT KIIFOUEBYIO
Y aKTyaJbHYIO 7151 HETO MH(OpMAIHIo.

[IpumeHeHne MpUHIKIA TPOOIEMHOCTH B
00y4eHUH yKa3bIBaeT Ha TO, YTO «3HAHUS HE
MPETOAHOCATCS 00y4aeMOMYy B JI€TEPMHUHHU-
POBaHHOM, 3aBEPIICHHOM BHE, NpEIHa3Ha-
YEHHOM JIMILb JJIs1 3alIOMUHAaHUs, a JAl0TCs B
JTUHAMUKE Tepexo/ia OT He3HAHUS K 3HAHUIO,
IpU aKTUBHOM YYaCTHUU CaMUX 00y4aeMbIX B

MOJIyYEHUU YacTH 3TUX 3HAHUU B pe3ysbTare
CaMOCTOSITENIbHONH Pa0OThl Haj pelIeHUueM
CHEIMATBFHO MOJ00paHHBIX MPOOJIEMHBIX 3a-
naa» [7, c.195]. TlpobnemHBI MOAXOM K
npoeccuoHaIbHO-OPUEHTUPOBAHHOMY 00Y-
YEHUIO MHOCTPAHHOMY SI3BIKY MI'DAcT 3HA4U-
TEIbHYIO pOJib B (hOPMHpPOBAHHHM HHTEpeca
MMEHHO K COAEP)KaHUIO OOy4YeHHS U CaMoOi
y4eOHOM N1eATeNbHOCTH, YTO, B CBOIO Oue-
p€Aab, NOBLIIIACT MOTHUBALIUIO K yqe6e n 1acTt
BO3MOXXHOCTh ~CTYJEHTaM TPOSIBUTH yM-
CTBCHHYIO HWHHIHUATUBHOCTL U CaMOCTOSA-
TEIbHOCTb.

Kacasicb mpakTHueckoil CTOpPOHBI HC-
MOJIb30BAaHUs JAHHOTO METO0JIa, CJIENyeT OT-
MCTUTH, YTO OH, HCCOMHCHHO, IMPUMCHSACTCA
HA 3aHATHUSIX 110 aHTJIMICKOMY SI3BIKY CO CTY-
ACHTaMHU HEA3BIKOBBIX (baKy.HBTeTOB, HO BCE
K€ He TaK 4acTo, KaK XOTeJIoCh ObI Mpenoja-
BaTeI0. JTO MPOUCXOIMUT M3-3a MOCTOSHHO-
ro COKpaIleHHUs M, COOTBETCTBEHHO, HEIO-
CTaTOYHOT'O KOJMYECTBA YU4EOHBIX YacOB, OT-
BOJMMBIX Ha U3YYEHHE HHOCTPAHHOTO SI3bIKA.
[TpobnemHbIe 3a1aHus AAFOTCS KAaK JIOTIOTHU-
TEJIbHBIA MaTepuall K HM3y4aeMbIM TEMaM.
Hanpumep, npu m3ydeHun JIEKCUYECKOHN Te-
Mol “The Organizational Structure of the
Company” maercsa 3aJaHue: TMPeICTaBUTH
CXeMy M paccka3aTh 00 OpraHHW3alMOHHOM
cTpykrype u3BecTHbIX (upm (Nestle, Fiat,
British Petroleum, etc.), cnenarp TemaTude-
CKHE Tpe3eHTAIlMH M3BECTHBIX KOMIIAHUU U
koproparmii  (IBM, General Motors, etc.),
e.g. Prove that it is a global business. ITpu
U3Y4YeHUU Jiekcuyecko Tembl “‘Customer
Service” MOXHO MPEANIOXKUTH CIEaYyIoIIee
3amanue. €.g. Compare the customer service
in McDonald’s with the service in cafes and
restaurants owned by Russian businessmen.
OdeHb BaKHO MOMHUTH MPO PETHOHATHHBIN
acrniekT. CTyaeHTbl MOTYT BBIOpaTh KoMIia-
HUIO WK OaHK, PacIoyIoKeHHbI B Mopio-
BUHU, U MOATOTOBHUTH MHHHU-IIPE3CHTALIUIO O
HeM. Taxke mnpoOieMHBIE 3aJaHUS MOTYT
ObITh TpEUIOKEHBI B o0nactu Ou3Hec-
CTpaHOBEJICHUS — B BHJIE€ MUHU-TIPE3CHTALIUN
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1) Speak on the history and development
of some well-known corporations (Procter &
Gamble, Sony, IBM, Colgate-Palmolive,
Lewis, Coca-Cola, General Electric,
Huawei,etc.) and its international products,

2) What do you think about Chinese
products?

3) Speak about well-known Russian
trademarks; u o00y4eHHS MEKKYIbTYPHOMI
KOMMYHHMKaI1H, €.9..

1) present cultural peculiarities concern-
ing meetings and presentations in different
countries;

2) give behaviour patterns in different
countries — boss in the USA, Great Britain,
Russia — What is it?

3) advertise some country from the point
of view of business connections and estab-
lishing business relationship.

PGSyHbTaTOM BBITIOJIHCHUA HpO6JIeMHOI‘0
3a/IaHlsl MOKET OBITh poJieBas urpa, €.g. In-
terview some famous manager from some
well-known company. Ask him/her about
his/her management style and qualities which
help to manage people efficiently.

Takum 00pa3om, UCTOIB3YS METOH IMpPO-
0JIEMHOCTHU B 06y‘IeHI/II/I HHOCTPAaHHOMY A3bI-
Ky CTYACHTOB HCA3ZBIKOBBIX CHeI_II/IaJ'IBHOCTeI\/'I,
MBI MOXEM YCOBCPIICHCTBOBATHL IMPOLECC
OBJIAACHHNA HaBbIKaMHW HWHOA3BIYHOI'O 06me—
HUS U CJIeNaTh ero 60Jee MPOyKTUBHBIM.
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